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We are small cap 
brokers and advisers , 
dedicated to fund 
raising, promoting 
investor awareness and 
providing market -driven 
corporate finance advice.

We raise capital for companies in the most efficient manner possible and 
pride ourselves as being one of the few consistently profitablebroking 
firms in the City. This has been achieved through a highly disciplined 
approach when seeking to create both corporate and institutional 
relationships.

Coupled with our focus on our corporate clients, the quality of our 
institutional relationships is of paramount importance to us and is what 
sets us apart from our peers. These  relationships have proven invaluable 
during the lockdown period and enabled us and our clients to continue 
to execute transactions. 

We communicate the investment cases of our clients to the market 
through equity research and frequent non-deal investor road shows. We 
provide market-driven corporate finance advice to our clients to help 
deliver shareholder value.

Our core investor base includes but not limited to: 

Institutional fund managers
VCT and EIS fund managers 
Family Offices
High Net Worth Investors
Wealth Managers



Corporate Broking

Our Offering: 

Equity Research
Equity Sales/ 

Structured Financing

Corporate Finance

Investor Access EIS/VCT Fundraising



4ÈÅ 4ÈÒÅÅ 2ȭÓ

üWe believe that research by a broker who has spent years nurturing the 
trust of institutions carries significant credibility.

ü4ÈÅ ÄÉÇÅÓÔÉÏÎ ÏÆ ÁÎ ÉÎ ÄÅÐÔÈ ÒÅÓÅÁÒÃÈ ÎÏÔÅ ÉÓ ÏÆÔÅÎ ÁÎ ÉÎÖÅÓÔÏÒȭÓ ÆÉÒÓÔ 
step in the DD process, followed up by regular updates so that news is 
viewed in a relevant context. 

Research

üTo gain a new holder companies may need multiple meetings, over a 
period of months or if not years.

üWe have shown that over time smaller quoted companies can build up 
significant institutional holdings.

Roadshows

üThe element most closely within the remit of the company itself. This 
applies to financials, or milestones in the execution of the business plan 
as well as non-financial KPIs.

üWe stress the importance of delivering relevant and material news flow  
between the bi-annual statutory reporting dates that prevail.

Results



Our Work

A level of professionalism in handling investors and research normally found in a large institution, but 
our expertise is in the small cap arena. 

No NOMAD, no wealth management and no market-making = no conflicts and no hidden profit 
centres with different agendas. 

Corporate Broking is what we do best: our only interest is in looking after our Corporate customers, 
which also means looking after our investors. 

Well connected, often presenting at events, CEO is Deputy Chairman on the QCA Board and 
Chairman of the Small Cap Awards.

7Å ÁÒÅ ÃÏÎÓÔÁÎÔÌÙ ÍÏÎÉÔÏÒÉÎÇ ÆÏÒ ÄÅÖÅÌÏÐÍÅÎÔÓ ÂÏÔÈ ÉÎ ÏÕÒ ÍÁÒËÅÔ ÁÎÄ ÃÌÉÅÎÔÓȭ ÍÁÒËÅÔÓ ÔÏÏȟ 
publishing our daily Small Cap Feast update which is sent to over a thousand investors and other 
market participants. 

There is no hidden agenda behind our corporate finance advice to growth companies.It is 100% driven 
by our expert knowledge on current investor sentiment when it comes to valuation and deal 
structure. Test-marketing for every new corporate is essential in our take on procedures to ensure 
there is investor appetite ready and waiting.

We are one team of people and are very accessible beyond normal working hours.



Case Studies



Case Study 1: Crossword Cybersecurity (LON:CCS)
AIM IPO, multiple growth funding rounds, shareholder 
diversification
Mentions in Small Cap Feast: 45 (Since moving to AIM)
Number of research notes: 25 (Since moving to AIM)
Number of non-deal roadshows:  10 

Initiation of 
Coverage

Admission to 
AIM

Placing £1.4m 
at 0.5p

Placing £1m at 
230p

Placing £1.6m 
at 260p

Mkt cap: 
£32..5m

Mkt cap: 
£4.6m

Director 
Subscription

* Chart Source: https://www.aquis.eu/aquis-stock-exchange/member?securityidaqse=CCS.GB

Placing £5m at 
300p



Case Study 2: DXS International (AQSE:DXSP)  
Raised profile among investors and encouraged buying in the market
Mentions in Small Cap Feast: 11
Number of research notes: 12
Number of non-deal roadshows: 2

Hybridan 
appointment

Mkt 
cap: 

£2.7m 

Placing to raise 
£1m at 8p

Initiation of 
Coverage Non-deal 

Roadshow

Mkt cap: 
£5.9m 

* Chart Source: Alpha Terminal

Non-deal 
Roadshow



Case Study 3: One Heritage Group (LON:OHG) 
UK Property Company Focused on Co Living In The North West
IPO on Standard List.
Mentions in Small Cap Feast: 3
Number of research notes: 5
Number of non-deal roadshows:2

Mkt cap: 
£3m

IPO at 
10p on 

Standard 
List

Initiation of Coverage

Family Office market 
purchase

Mkt cap: 
£16.1m

* Chart Source: Alpha Terminal

Placing to raise 
£548.5k at 30p



Case Study 4: Petards Group (LON:PEG)
UK engineering company recovery play
Mentions in Small Cap Feast: 36
Number of research notes: 41
Number of non-deal roadshows: 15

Mkt cap: 
£8m

Mkt cap: 
£6.3m

Non-deal 
roadshow

Non-deal 
roadshow

* Chart Source: Alpha Terminal



Mkt cap: 
£1.43m

Initiation 
of 

Coverage

Placing to raise 
£525k at 4p

Placing to raise 
£828k at 3.5p

Non-deal 
Roadshow

Non-deal 
Roadshow

Non-deal 
Roadshow

Mkt cap: 
£6.3m

Placing to raise 
£555k at 2.5p

Share consolidation

Case Study 5: Physiomics(LON:PYC)
Appointed to drive fresh growth story alongside a new CEO
Mentions in Small Cap Feast: 54
Number of research notes: 28
Number of non-deal roadshows:9



Case Study 6: Rural Broadband Solutions (AQSE: RBBS)
Aquis APEX Segment RTO to address countryside broadband needs
Mentions in Small Cap Feast: 7
Number of research notes: 5
Number of non-deal roadshows: 2

Offer Price 
2.5p, 

Mkt cap 
£7.6m

RTO on 
Aquis. 
Raising 
£2.5m

Initiation of 
Coverage

Mkt cap 
£10.4m

Non-deal 
Roadshow

* Chart Source: Alpha Terminal


