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Digitising more than just payments 
 
Fintech can mean many things to many people. The term itself may be 

relatively new, but finance and technology have long been intertwined, 

going back to the earliest safe boxes and cash registers and even the 

abacus. We last reviewed the sector in our sector piece of 8 October 

2015, FinTech, The Second Mouse Gets the Cheese. Of the 26 listed 

companies featured then, not every mouse found its cheese. Some have 

been acquired such as SafeCharge International acquired by Nuvei, 

Earthport acquired by Visa and Monitise acquired by Fiserv, a handful 

have failed, and many continue to strive to disrupt their particular 

vertical perhaps only now truly profiting from the rapid acceleration of 

widespread digital adoption amongst the users of financial services.  

But a fast-evolving cast of new entrants are rapidly transforming the 

industry making it a challenging space for investors to navigate. But the 

potential rewards on offer are attracting record capital inflows. 

According to the CB Insights Q3 2021 Global State of Fintech Review, 

the first nine months of 2021 saw some $94.7bn of funding going into 

the sector, nearly double the entire amount for the whole of 2020.  

 

This was a trend also borne out on the London markets which saw 108 

companies  list in 2021 vs just 38 in 2020. Financial services was a key 

sector, accounting for 35 per cent of funds raised from listings during 

the year, ahead of the technology, media, and telecoms sector, which 

accounted for 32 per cent of new funding, according to KPMG. Between   
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the two sectors, Financial Services and TMT to use an old nomenclature 

accounted for 67% of all IPOs in 2021, not that all of these are necessarily 

fintech plays. However, Fintech Wise (formerly Transferwise), PensionBee 

and LendInvest are some of the better known names that saw their market 

debut in 2021. 

The global financial services industry was forecast to have grown nearly 10% 

in 2021 to $22.5tn by the Business Research Company. In the UK according to 

a House of Commons report published last month, the sector contributed 

£164.8bn to the UK economy, 8.6% of total economic output. In our 

conversations with investors, we have found a widely held perception that 

the financial services industry has been slower to adopt digitisation than 

certain other industries. This has been attributed to reluctance from the 

incumbents, a high bar in terms of regulatory requirements, as well as 

nervousness and reticence from end users. However, the coronavirus 

pandemic has seen us take a further leap towards a cashless society and 

accelerated the adoption of financial technology.  

Research from Nucoro, the London based fintech company focused on 

delivering innovative investment and savings solutions, reveals that between 

14th March and 14th April 2020, because of the Coronavirus lockdown, 

around 12% of the adult population in the UK – some six million people - 

downloaded their bank’s App for the first time. We at Hybridan can count our 

elderly parents amongst some of these banking App newbies. Some 21% of 

those aged 35 – 43 did this, as did just over 5% of people aged fifty-five or 

more. 

Fintech has the promise to reduce barriers to doing business, the cost of 

financial transactions and to promote competition. Some of these goals we 

argue are materially more achievable than when we last visited the sector. 

This is down to the evolution of cloud-based technology, advances in APIs 

(Application Programming Interfaces) which enable easier integrations 

between systems and providers, as well as regulatory developments such as 

Open Banking – or PSD2 (Second Payment Services Directive) which meant 



 

3 | P a g e  

 

that the UKs largest banks were obliged to release their data in a secure, 

standardised form, so that it can be shared more easily between authorised 

organisations online. 

Established financial services providers are spending big on technology. JP 

Morgan Chase in its earnings call last month announced  plans to increase its 

annual technology budget to $12bn, 26% more than it spent in 2020. 

However, it is often entrepreneurial smaller players that turn out to be the 

true disruptors, and hence we are seeing prominent levels of M&A activity 

with the likes of NatWest acquiring UK fintech RoosterMoney in a bid to 

appeal to younger spenders and savers. 

Launched in 2016, Rooster aims to promote good habits for children around 

earning, saving and spending money through reward charts, chore reminders 

and customised interest rates that can be set by parents. Whereas payments 

was perhaps the  trailblazer for Fintechs, it is perhaps such less well trodden 

paths that offer investors the most exciting returns.  
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Companies Section 

I. Valuation Table 

 
 

Source: Alpha Terminal 01 February 2022 

 

 

Company Ticker Listing Market Cap (M)

Revenue 

Multiple PE EV/EBITDA

Revenue 

Multiple PE EV/EBITDA
Lending

Lendinvest LINV AIM £286.4 3.6               30.1      105.6            2.9               24.9      64.6              

Amigo Holdings AMGO Main £12.3 0.1               - - 0.1               5.2        -

Supply@ME SYME Main £49.5 45.0             - 360.3            4.2               - 6.5                 

Zaim Credit Systems ZAIM Main £17.3 3.8               - - - - -

Average 13.1             30.1      233.0            2.4               15.1      35.6              

Decentralised Finance

Mode Global MODE Main £13.2 26.4             - - 10.2             - -

AQRU AQRU Aquis £27.0 - - - - - -

Investment Vehicles

TMT Investments ($) TMT AIM £177.3 2.2               2.2        - - - -

Augmentum Fintech AUGM Main £247.0 10.9             8.6        - - - -

Average 6.5               5.4        - - -

Foreign Exchange

Alpha FX AFX AIM £723.0 15.6             55.9      33.8              9.4               31.9      18.8              

Argentex AGFX AIM £94.0 3.3               14.1      7.3                 2.6               10.5      6.5                 

Wise WISE Main £8,586.4 20.4             194.6    75.7              15.7             82.1      40.4              

Average 13.1             88.2      38.9              9.2               41.5      21.9              

Payments/ Invoicing 

MobilityOne MBO AIM £10.6 0.0               7.1        4.3                 - - -

Equals Group EQLS AIM £138.0 4.8               - 117.3            3.5               28.5      25.1              

Eckoh ECK AIM £125.2 4.1               39.1      18.1              3.6               25.1      15.9              

Bango BGO AIM £137.6 11.3             181.0    28.9              9.4               49.1      29.3              

Boku ($) BOKU AIM $649.1 11.5             - 39.3              9.4               55.2      30.0              

Tungsten Corp TUNG AIM £46.8 1.3               - 10.7              1.2               74.0      10.4              

Average 5.5               75.7      36.4              5.4               46.4      22.1              

Authentication

GB Group GRB AIM £1,650.7 7.6               26.5      26.6              7.0               33.6      28.0              

Intercede IGP AIM £40.9 3.7               25.4      17.8              3.6               27.3      17.9              

Average 5.7               26.0      22.2              30.5      23.0              

Rewards

Appreciate Group APP AIM £47.6 0.4               25.6      5.6                 0.5               8.3        2.4                 

Eagle Eye Solutions EYE AIM £156.6 6.9               - 37.1              5.6               157.9    30.4              

Average 3.7               25.6      21.4              3.0               83.1      16.4              

Asset Management/ Investing/ Trading

PensionBee Group PBEE Main £290.5 46.1             - - 22.7             - -

Plus500 PLUS Main $1,986.1 2.3               4.2        2.6                 2.8               6.3        3.6                 

Fintel FNTL AIM £241.8 4.0               20.8      15.4              3.8               22.6      14.7              

Average 17.5             12.5      9.0                 9.7               14.5      9.2                 

Regtech/ Risk

Anemoi International AMOI £5.3 - - - - - - -

KRM22 KRM AIM £16.0 3.5               - - 3.9               - -

Banking

Tintra TNT AIM £25.1 22.8             - - - - -
Trufin TRU AIM £65.1 7.8               - - 4.9               - -

Average 15.3             - - 4.9               - -

Last reported Forecast
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II. Assumptions 

All the charts in the following section have been downloaded from Alpha 

Terminal in January 2022 and comprise a 5-year period, or shorter if the 

shares have been listed less than 5 years. We have stated below where they 

are not five full years of trading on the chart.  

 

Lending 

I. Lendinvest (LINV.L)  

 

Source: Alpha Terminal. Chart since quoted on AIM in July 2021 

 

The technology driven asset manager for property finance in the UK joined AIM in 

July 2021, raising £40m to invest in the Group's property finance product roadmap 

and the continued development of its technology. Its maiden interims (HY 

September 21) announced in December were strong. Platform AuM increased 32% 

to £1.8bn (30 September 2020: £1.4bn), driven by a 66% increase in Buy-to-Let 

assets since the prior interim period. Platform Revenue increased 28% to £72.4m (30 

September 2020: £56.4m) and gross profit increased 51% to £26.5m (30 September 

2020: £17.6m) reflecting higher fees and interest income generated as a result of 

the increase in Platform AuM. Adjusted EBITDA increased 179% to £13.4m (30 

September 2020: £4.8m), driven by continued operational leverage and efficiency 

from technology investment. 
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Lendinvest is pushing the boundaries in terms of property financing as exemplified 

by its EPiC product range, launched in October 2021 that incentivises landlords to 

refurbish and increase the environmental efficiency of their properties. This is 

supported by an impressive list of blue chip institutions that underwrite its lending 

capacity. Lendinvest intends to enjoy the same success it has had with property 

investors, with its forthcoming launch of specialist homeowner mortgages.  

 

II. Amigo Holdings (AMIGO.L) 

 
Source: Alpha Terminal. Chart since listing in June 2018 on the Main market 

Amigo Holdings is a leading provider of guarantor loans in the UK. Launched in 2005 

under the Umbrella of FLM Loans, Amigo has been a pioneer in terms of going digital 

with online customer services introduced in 2009 and paperless online applications 

launching in 2011. However the Company ran into trouble in June 2020 with the 

launch of an investigation by the FCA months after its estranged billionaire founder 

accused the group of irresponsible lending. The Company currently has all new 

lending on hold. The Company has proposed two separate redress schemes, one of 

which would see claimants receive 42p in the pound and a recommencement of the 

business which would require a substantial equity raise. The other which would see 

the business wound up would see claimants receiving 29p in the pound.  
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III. Supply@ME (SYME.L) 

 

Source: Alpha Terminal. Chart since listing in March 2020 on the Main market 

Supply@ME Capital is a fintech platform which provides the Inventory 

Monetisation© service to manufacturing and trading companies. The service model 

is managed by an innovative Platform that puts together Funders, through a 

securitisation scheme, and companies across the world. The structure works with 

several domestic Special Purpose Vehicles  that are the commercial counterparties 

of the manufacturing or trading companies. Behind the service, several risk analysis 

methodologies and technologies are managed with the aim of making Supply@ME 

a gold standard Fintech for inventory data assessment and monitoring.  

The Company is working to complete the signing of a binding agreement with a first 

Inventory Funder for the inaugural Italian inventory monetisation transaction. The 

process is progressing well and the Parties are finalising arrangements. 

In parallel, further inventory funding arrangements are expected by SYME in the 

other geographies it serves. In July 2021, SYME completed the acquisition of 

TradeFlow Capital Management Pte. Ltd, the Singapore-based FinTech-powered 

commodities trade enabler focused on SMEs. The acquisition enables SYME to 

further enhance its platform, delivering a global inventory monetisation service, 

including the monetisation of both inventory "in-transit" (in particular, commodities) 

and warehoused goods. 
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IV.  Zaim Credit Systems (ZAIM.L) 

 

Source: Alpha Terminal. Chart since listing in November 2019 on the Main market 

 

Zaim Credit Systems is a Russia focused fintech group and the holding Company for 

Zaim-Express LLC, providing small short-term loans to customers. Zaim has been 

operating in the microcredit market in Russia since 2011 and is authorised to 

conduct microfinance activities by the Central Bank of Russia. It has developed a 

bespoke IT system, created a distribution network, online lending platform and 

branded mobile application. In 2020, Zaim implemented an online-focused business 

strategy and currently provides 86% of loans via its online platform. Zaim currently 

provides loans with an average size of 8,000 Russian rubles (about £80) with a 

maximum amount of RUB30,000 (£300) for an average duration of less than one 

month. 

Zaim has also created a pre-paid Master Card product branded with Zaim’s logo, to 

which Zaim can credit loan amounts directly to customers who can then spend them 

online or via POS (Point of Sale) terminals. It is also possible for customers to 

withdraw funds at cash machines. This card was conceived and implemented to be 

the most convenient and cheapest  on the market and it is aimed at removing entry 

barriers to the online world. Zaim card users can apply for any and all services 

available in the Mastercard worldwide network. Total loans to customers (before 

ECL: Expected Credit Loss allowance) amounted to £32.4 m as at June 30, 2021 

though the loan book had a carrying value of £2.4m as a result of historic 

impairments.  
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For the quarter ending September 2021, Zaim continued to trade profitably - its fifth 

consecutive quarter of profitable growth and saw another record-high quarter with 

£6.8m loans issued - business growth of 196% vs. Q3 2020 and 8% vs. Q2 2021. 

Decentralised Finance 

I. Mode Global (MODE) 

 
Source: Alpha Terminal. Chart since listing in October 2020 on the Main market 

 
A Company from the 2020 IPO cohort, Mode is on a mission to build the world's most 

disruptive ecosystem where exchanging value and growing wealth is seamless for 

all. Mode is leveraging the power of Bitcoin and Open Banking to deliver on this 

mission and offer customers in the UK a one-stop app to shop, earn and grow their 

Bitcoin, all in one place. For businesses, Mode provides an alternative to card 

payments that rewards shoppers with Bitcoin Cashback.  

The Company is set to launch its standalone affiliate product in Q2 2022, which will 

see Mode customers receiving Bitcoin Cashback from participating online retailers 

in the UK. Currently, over forty online retailers have accepted Mode onto their 

affiliate programmes.  

On 19 January 2022, Mode Global disclosed that Ryan Moore had resigned his 

position as CEO and director of Mode, with effect from close of business on 18 

January 2022. Jonathan Rowland, the Company’s founder and largest shareholder 

will take over Ryan's day-to-day duties in the role of Executive Chairman. 
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II. AQRU  (formerly Dispersion Holdings) (AQSE: AQRU) 

 

Source: Aquis Stock Exchange. Chart since listing in April 2021 on AQSE.  

 

AQRU (formerly Dispersion Holdings) is an incubator specialising in decentralised 

finance (DeFi) and established by the co-founders of Argo Blockchain. It joined the 

Access segment of the Aquis Stock Exchange Growth Market in April last year raising 

£9m. DeFi is a disruptive technology that uses  blockchain and cryptocurrencies to 

remove financial intermediaries from transactions creating a quicker, cheaper, more 

efficient and more secure way of providing financial services. It has made a number 

of acquisitions in the brief period it has been listed including an all share acquisition 

(£8.75m) of Accru Finance which plans to launch the first internationally-regulated 

and insured platform for the trading and yield farming of cryptocurrencies.  

AQRU announced a further small deal this week acquiring Bison Exchange UAB, a 

blockchain technology company registered in Lithuania, for a cash consideration of 

€30,000. Accru Finance UAB is registered as a Virtual Asset Service Provider (VASP) 

with the Financial Crime Investigation Services and supervised by the Central Bank 

of Lithuania. The company is fully entitled to provide virtual currency exchange and 

wallet custody operations. The Directors of AQRU believe that the acquisition will 

enable the Company to offer its consumer-facing DeFi platform and associated 

products in Lithuania, a hub of operations for businesses in the DeFi and 

cryptocurrency space, in a regulatory compliant manner. The acquisition will also 

bolster the Company's regulatory footing in the European Economic Area (EEA). 
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Investment Vehicles 

I. TMT Investments* (TMT.L) 

 
 
Source: Alpha Terminal. Five year chart. AIM quoted. 

TMT Investments is a venture capital company investing in high-growth technology 

companies. It has an excellent track record with a 5-year NAV-based IRR of 34.2% 

per annum based on the last reported NAV/Share of US$7.49 as at per the interim 

results to 30 June 2021.. TMT has been busy investing the proceeds of its October 

2021 US$19.3m fund raise including, and counts a number of exciting of Fintech 

companies in the portfolio. 

TMT recently invested €1,500,000 in EstateGuru, a leading pan-European 

marketplace for short-term, property-backed loans ( www.estateguru.co ). It has 

also been reported that TMT participated in a $10m series A funding round of Verto, 

an emerging markets  focussed  B2B payments platform that allows small and 

medium-sized enterprises (SMEs) to make payments to their suppliers. TMT has 

invested nearly £1m in Qumata (formerly HealthyHealth), a London based company 

http://www.estateguru.co/
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focused on transforming the life and health insurance underwriting journey through 

digital data. On 1 July 2021, TMT announced that 3S Money Club Limited, a UK-based 

bank challenger providing corporate clients with multi-currency bank accounts 

(www.3s.money), completed a new equity funding round.  The transaction 

represented a revaluation uplift of US$1.9m (or 306%) in the fair value of TMT's 

investment in 3S Money. TMT has subsequently invested an additional £2,000,000 

in 3S Money Club. 

TMT continues to enjoy strong momentum. On  January 11th 2022, it published an 

update commenting on developments in the Company's portfolio since the 

publication of the Company's previous portfolio update on 19 October 2021. This 

included revaluations expected to result in a combined increase in the Company's 

NAV equivalent to approximately US$1.29 per share (before adjustments for the 

Company's ongoing operating expenses, accrued bonus, potential future 

revaluations/impairments). 

* Denotes a corporate client of Hybridan LLP 

 

II. Augmentum Fintech (AUGM.L) 

 

Source: Alpha Terminal. Chart since listing in March 2018 on the Main market. 

Augmentum Fintech is the UK’s only publicly listed investment company focussing 

purely on the fintech sector. In the latest interim results to September 2021, the 

Company revealed that its performance since IPO represented an IRR of 21.5%. The 

Company reported unprecedented levels of investment in European fintech with 
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growth in the number of opportunities and, in many instances, the valuation 

expectations attached to them.  

More recently Augmentum noted the announcement by abrdn, the FTSE 100 asset 

manager, that it has agreed to acquire Interactive Investor, a portfolio investment of 

the Company. Augmentum’s understanding of the terms of this transaction is that it 

implies a valuation of the Company’s investment in Interactive Investor of £42.4m 

(30 September 2021: £36.7m) subject to final adjustments. This would represent an 

increase of 3.2p over the last published NAV per ordinary share (unaudited) as at 30 

September 2021 of 147.7p, and an increase of 2.7p over the NAV per ordinary share 

after performance fee (unaudited) as at 30 September 2021 of 142.1p. The Company 

acquired its interest in Interactive Investor in March 2018 as part of the seed 

portfolio at IPO, at a valuation of approximately £3.8m; and the realisation will 

represent a multiple of 9x cost and an IRR of 87%. Augmentum expects this 

transaction to complete in Q2 2022.  

Interactive investor is an online investment service in the United Kingdom, founded 

in 1995. It provides financial information, as well as investment tools. It is the UK's 

biggest flat-fee investment platform, with £55bn of assets under administration, 

over 400,000 customers and more than one million users. 

In its update of 4th February 2022, Augmentum remarked that its Portfolio Manager 

believes Augmentum’s portfolio companies are attractively valued on a revenue 

multiple basis compared to the overall fintech market. The average fair value to next 

twelve months revenue multiple of the global listed high growth fintech cohort 

declined from c.15.2x in H2 2021 to c.9.2x today, consistent with valuations 

decreasing. This is in contrast to that of Augmentum’s top ten holdings, which stayed 

at c.4.2x over the period.  
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Foreign Exchange  

I. Alpha FX (AFX.L) 

 
Source: Alpha Terminal. Five year chart. AIM quoted. 

Alpha FX Group, a high-tech, high-touch provider of FX risk management and 

alternative banking solutions to corporates and institutions internationally. Alpha 

recently updated for FY December 2021. Following on from the trading update 

issued on 8 December 2021, the Group's trading has continued to be strong across 

all its divisions, resulting in an exceptionally strong November and December. As a 

result, revenue for the full year is now expected to be in excess of £77m, 

representing an increase of 67% compared to the previous FY, and ahead of previous 

analyst expectations set following the Group's December trading update. This 

includes £1m of recharges to clients of bank costs that mainly arose in the second 

half of the year. 
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II. Argentex (AGFX.L) 

 
 
Source: Alpha Terminal. Chart since its IPO in June 2019. AIM quoted. 

 
Argentex is a provider of foreign exchange services to institutions, corporates and 

high net worth individuals. In the accompanying presentation for its HY September 

2021 results, Argentex mentioned that it had invested over £5m on coding alone to 

ensure that the Argentex CRM and accompanying client front end software is 

bespoke, with real time risk management. As stated at the year end, optimising the 

client journey remains a priority. The online client portal is being optimised with user 

experience at the centre of the relaunch, to provide enhanced optionality. Further 

specific tech enabled products have been identified and are under development. HY 

30 September 2021 saw  Gross Foreign Exchange Turnover of £8.3bn (HY 21: £5.0bn) 

- up 67%, revenue of £15.7m (HY 21: £11.8m) - up 33% and underlying operating 

profit of £4.7m (HY 21: £3.7m) - up 27%.  
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III. Wise (WISE.L) 

 
Source: Alpha Terminal. Chart since listing in July 2021 on the Main market. 

Formerly known as TransferWise, Wise listed on the London Stock Exchange last July 

in the biggest ever direct listing (it raised no IPO monies) in the UK at nearly £9bn. 

Wise describes itself as a global technology company, building the best way to move 

money around the world. With the Wise account, people and businesses can hold 

over fifty currencies, move money between countries and spend money abroad. 

Eleven million people and businesses use Wise, which processes over £6bn in cross-

border transactions every month, saving customers over £1bn a year. 

In its latest Q3 statement for the three months to December 2021, Wise reported 

that it had moved over £20bn worth of transactions, 38% growth on last year and 

15% growth on the prior quarter. Most notably, 45% of transfers were instant in Q3, 

and the Company launched the Wise card in Canada, Brazil, and Malaysia, with the 

Wise account also going live in Malaysia.  

Revenue grew by 34% year on year and 13% quarter on quarter to £149.8m, broadly 

in line with the rate of growth in volume. Continuing efforts to engineer and optimise 

away costs to support sustainably lower prices for customers resulted in a lower take 

rate as expected, reducing to 0.73%, down 2bps year on year and 1bp quarter on 

quarter. This reflects the price drops which are partially offset by incremental 

revenue from other sources beyond cross-border transactions. 

Looking ahead, Wise continues to expect the take rate  (percentage charged on 

transactions) to be slightly lower in the second half of FY2022 compared to the first 
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half as a result of price reductions. This is expected to be more than offset by higher 

volumes with anticipated revenue growth of c.30% for FY2022 over FY2021.  

Payments/Invoicing 

This group of companies seem to notably inhabit AIM and have been around for a 

while for the most part with their own highs and lows, showing how companies can 

take a long time to mature and blossom.  

 

I. MobilityOne (MBO.L) 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

MobilityOne is an e-commerce infrastructure payment solutions and platform 

provider. It last reported numbers in September 2021 with its HY June 21 numbers. 

Revenue increased by 9.0% to £130.7m (H1 2020: £119.9m) mainly as a result of the 

Group's mobile phone prepaid airtime reload and bill payment business in Malaysia.  

Profit after tax of £1.01m (H1 2020: profit after tax of £1.07m). In 2021, the 

Company's wholly-owned subsidiary in the UK, M-One Tech Limited, submitted an 

application to the Financial Conduct Authority (FCA), for authorisation as an 

electronic money institution to provide e-money services in the UK. This includes the 

use of e-wallets for payments of purchases or transfer funds to/from other parties 

within the e-money ecosystem, both of which are areas in which the Group already 

has the operational experience in Malaysia.  The decision from the FCA in respect of 

the submitted application is expected to be received in the second quarter of 2022 

and, if approved, the Group will be able to expand its business activities into the UK.  
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II. Equals Group 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

The former FairFX has evolved into a fintech payments Group focused on the 

payment needs of SME’s whether these be FX, card payments or via Faster 

Payments. Operating under an e-money licence, the Group provides high-quality 

products including international payments, expense management, current accounts, 

multi-currency cards and travel cash. The Group’s customer-centric model delivers 

money management solutions at costs which are both transparent and among the 

most competitive in the market. Through its subsidiary, Spectrum Payment Services 

Ltd (SPS), the Group has access to real-time settlement accounts with the Bank of 

England and is a member of the UK Faster Payments Scheme, meaning customers 

can transfer and receive funds with immediate effect. 

On 12 January, the Company provided a FY December 21 trading update. Equals 

ended 2021 strongly with revenue for Q4-21 at £15.3m, up 96% on Q420 and up 

28.1% on Q321. Revenue from the Solutions product stream (at its core the 'own-

name multi-currency IBAN' capability) generated £3.5m since its introduction in May 

2021, demonstrating the revenue potential of the investments made in technology 

and product in FY19 and FY20.  Overall earnings in FY21 are in line with management 

expectations. The Group is also in a robust financial position with £13.2m of cash at 

bank as at 31 December 2021.  
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'Travel Money' (travel cash and personal pre-paid debit cards) averaged 5% of 

revenue in Q4-21, and the Group sees opportunities for a potential bounce-back this 

year from the FY-21 levels of revenue (approximately £2.8m) towards FY19 levels 

(approximately £8.0m). 

 

III. Eckoh (ECK.L)  

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

 
Eckoh is a long established  UK  listed company and a provider of provider of secure 

payment products and customer contact solutions. Its Secure Payments products 

help clients take payments securely from their customers through all engagement 

channels. The products, which include the patented CallGuard and ChatGuard, can 

be hosted in the Cloud or deployed on the client's site and remove sensitive personal 

and payment data from contact centres and IT environments. They offer merchants 

a simple and effective way to reduce the risk of fraud, secure sensitive data and 

become compliant with the Payment Card Industry Data Security Standards (PCI DSS) 

and wider data security regulations.  

Eckoh has been a PCI DSS Level One Accredited Service Provider since 2010, securing 

over £5bn in payments annually. Eckoh views the market as largely untapped and 

the recent development of CallGuard Express, which is specifically intended to be a 

solution that services smaller clients and has almost no additional operational 
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overhead on Eckoh, will serve to broaden its target market beyond the larger 

enterprise.  

There are a further 27,300 Contact Centres in the US and 3,525 in the UK that have 

between 10-50 seats, extending the market very considerably. In December 2021, 

Eckoh raised £13.7m helping to fund the £31m acquisition (£24.7m in cash) of Syntec 

Holdings.  Syntec is an Ofcom-regulated UK network operator, based in the UK, with 

an extensive patent portfolio in the UK, US, EU and Australia. Syntec is a provider of 

secure payment solutions (under the brand CardEasy) with additional telecom and 

contact centre services provided predominantly in the UK. On a post IFRS 15 basis,  

Syntec’s unaudited revenues increased from £4.6m to £5.8m for the twelve months 

ended 30 June 2021, with recurring revenues in the Secure Payments division 

comprising 83 per cent of revenues. 

For HY September 2021 Eckoh saw revenues increase 3% to £14.4m. Recurring 

revenue increased by 7% to £10.5m, 73% of total revenues (H1 FY21: £9.8m; 71%), 

reflecting a transition towards higher growth US Secure Payments. Adjusted 

operating profit was up 18% to £2.5m. Prior to the Syntec deal Eckoh commented 

that the evidenced recovery of the UK business in the first half, allied to the 

continuing growth of the US Secure Payments activity and increasing global 

opportunity. This coupled with the £1m of annualised cost savings, gives the Board 

significant confidence for the current financial year with double digit revenue and 

profit growth expected to return in FY23, subject to no new COVID developments. 
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IV. Bango 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

 

Bango is one of the longest standing listed pure play Fintech companies in the UK. It 

is a pioneer of direct carrier billing and whilst it was brilliant at signing up operators, 

it has taken time for transaction volumes to reach critical mass. It  now has the 

merchant list to match and is as much a data business as much a payments business.  

Bango has developed unique purchase behaviour technology that enables millions 

more users to buy the products and services they want, using innovative methods of 

payment including carrier billing, digital wallets and subscription bundling. Bango 

harnesses this purchase activity into valuable marketing segments, called Bango 

Audiences. Merchants use these audiences to target their marketing at paying 

customers based on their purchase behaviour.  

Better targeting increases spend through the Bango payments business, in turn 

generating more data insights, creating a powerful virtuous circle that drives 

continuous growth. In a recent FY December 2021 trading update it reported, 

revenue up 32% to $20.7m (FY20 $15.7m), delivering revenue growth ahead of 

expectations, End User Spend (EUS) $4.1bn (FY20 $2.4bn), and adjusted EBITDA of 

at least $6.1m (FY20 $6.0m), in line with expectations. 
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V. Boku (BOKU) 

 

 
Source: Alpha Terminal. Five year chart. AIM quoted. 

 

A close peer of Bango, Boku, is a global mobile payment and mobile identity 

Company. In its recent trading update for the financial year ended 31 December 

2021, BOKU disclosed that the Group grew the volume processed through its mobile 

first payments network (M1ST) of Direct Carrier Billing (DCB), eWallets and Real Time 

Payments by 18% in 2021 to exceed $8.2bn. Volumes generated from the newer 

payment methods - eWallets and Real Time Payments - increased five-fold. The 

Identity division, which is being divested, also continued its improving performance. 

These improved operating metrics led to an expected 22% increase in Group 

revenues and an expected 31% increase in Group Adjusted EBITDA, as Boku invested 

to build out the M1ST payment network.  

On 19 January 2022, BOKU announced that it had reached agreement for the 

divestment of its wholly-owned subsidiary Boku Identity, Inc. (Boku Identity) to 

Twilio, Inc., the leading cloud communications platform, for a maximum transaction 

value of $32.3m, payable in cash.  The disposal allows Boku to become a pure-play 

payments business focusing its resources on exploiting the mobile payments 

opportunity, particularly to continue to expand its mobile first (M1ST) Payments 

Network, a network of local payment methods, including Direct Carrier Billing, 

eWallets and Real Time Payments.  
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VI. Tungsten Corp (TUNG.L) 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

Tungsten Corporation is a provider of digital financial management products and 

software solutions. Tungsten is the world’s largest, compliant business transaction 

network. A leading global electronic invoicing and purchase order transactions 

network, Tungsten’s mission is centred on enabling a touchless invoice process 

allowing businesses around the globe to gain maximum value from their invoice 

process. Tungsten processes invoices for 60% of the FTSE 100 and 68% of the Fortune 

500. It enables suppliers to submit tax compliant e-invoices in fifty-four countries, 

and last year processed transactions worth £220bn for organisations such as Caesars 

Entertainment, Computacenter, GlaxoSmithKline, Kraft Foods, Mohawk Industries, 

Mondelēz International, Procter & Gamble, Shaw Industries, Unilever and the US 

Federal Government.  

In its HY October 21 results, Tungsten highlighted a second customer contract signed 

to provide supply chain financing through a partnership with  Orbian, for an existing 

customer with current annual invoices totalling £6.7bn across the Tungsten 

Network. Further, Tungsten disclosed that  two new buyers are live with its 

partnership with a leading US bank, representing potential new invoice volumes to 

Tungsten of around 185,000 annually. 

On 14 December 2021, Tungsten announced that it had received an unsolicited 

indicative proposal from Kofax, Inc (a California-based intelligent automation 

software provider) Relating to a possible cash offer for the entire issued and to be 
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issued ordinary share capital of the Company for a price of forty pence per share. 

The Company also confirmed that, in addition to Kofax, it is in early-stage discussions 

with the following parties in relation to a possible offer for the entire issued and to 

be issued ordinary share capital of the Company:·Jaggaer, LLC and  Accel-KKR.  
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Authentication 

This group of companies also seems to largely inhabit AIM and have been around as 

sub sector for a number of years, very much with enormous success over the years, 

straying into the hot area of cybersecurity.  

 

 

I. GB Group (GBG.L) 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

Whilst not a pure play fintech, the experts in digital location, identity and identity 

fraud software are certainly an enabler facilitating secure customer onboarding in a 

rapidly digitising world. Approximately half of the Company’s clients are in Financial 

Services.  

In its HY September 2021 report, both revenue and adjusted operating profit were 

in line with the performance outlined in the trading update issued on 21 October 

2021. Total revenue for the period grew by 5.4% to £109.2m, after adjusting for both 

foreign currency translation effects and divested businesses this resulted in a 

headline increase of 12.6% on an organic constant currency basis. 

 Flowing from increased sales, adjusted operating profit for the first half also 

increased by 3.5% to £27.8m with an adjusted operating profit margin of 25.5%. This 



 

28 | P a g e  

 

was marginally higher than expectations due to the one-off revenue impacts noted 

above and slower than planned recruitment related costs. 

In November 2021, GB Group announced the acquisition of Acuant, a leading US 

Identity Verification and Identity Fraud prevention business, for a cash free, debt 

free enterprise value of $736m.  

The combination of GBG and Acuant's data, products, roadmaps and talent is 

expected to accelerate GBG's product development by approximately two years. 

Acuant brings a market-ready SaaS version of GBG's existing on-premises fraud 

prevention products and Acuant's document library also has far greater coverage in 

the US and other markets, enhancing GBG's ability to serve clients in new territories. 

In addition, Acuant accelerates GBG's platform strategy with advanced customer 

interfaces, data capabilities and technology deployed via the Cloud. As a result, the 

acquisition will enable the enlarged Group to focus future investment on product 

rather than platform development. 

  

II. Intercede (IGP.L) 

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

Intercede is another specialist in digital identity, credential management and secure 

mobility. In its interim result, published on 23 November 2021, Intercede reported 

that for the six months ended 30 September 2021, revenues totalled £4.9m, 

approximately 9% higher than last year on a constant currency basis. Increased 

revenues and a reduction in finance costs, following the early retirement of 

convertible loan notes totalling £5.0m in February 2021, have resulted in an 

increased profit for the period of £0.5m.  Phase 2 of the Intercede turnaround plan 
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is underway to push scalability and accelerate revenue growth. The Company is 

building an M&A pipeline to expand its footprint across the authentication pyramid 

and to address adjacent market segments.   

Rewards/Customer Engagement 

This group of companies also seems to largely inhabit AIM again and have been 

trying to monitise this sub sector of fintech with varying success.  

 

I. Appreciate Group (APP.L) 

 
Source: Alpha Terminal. Five year chart. AIM quoted. 

Appreciate Group is the Company behind many of the country’s  gifting and reward 

products, and is also committed to creating innovative new products and emerging 

technologies. Sales are driven through digital channels, a direct sales force and a 

network of agents. Customers can access the product directly or through a Christmas 

savings scheme.  

Appreciate also provides corporate clients with market-leading reward products and 

effective engagement platforms to incentivise, retain and reward employees and 
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customers. For its Q3 ending December 2021 underlying billings of £96.1m were 13% 

ahead of Q3 FY20 (£85.1m) and broadly similar to Q3 FY21 (£96.8m). The 

momentum seen in Q3 has been continued in the early weeks of Q4 with underlying 

billings ahead of the previous two financial years as at 17 January 2022. These are 

8% up on FY20 and 10% higher than FY21. 

 

II. Eagle Eye Solutions (EYE.L)  

 

Source: Alpha Terminal. Five year chart. AIM quoted. 

Eagle Eye, a leading SaaS technology Company that creates digital connections 

enabling personalised, real-time marketing through coupons, loyalty, apps, 

subscriptions and gift services.  

In its trading update for HY December 2021, Eagle Eye reported Group revenue 

growth of 40% to £15.1m and a 50% increase in adjusted EBITDA to £3.1m (H1 FY21: 

£2.1m). During the Period, the Group delivered good underlying growth driven by 

existing customers moving into the transactional phase of those relationships and 

an increase in implementation fees for engagements that are expected to progress 

to recurring revenue in future periods.  

The period also benefitted from two elements of revenue growth which are not 

expected to repeat in H2. These were particularly buoyant Black Friday and 

Christmas trading periods and an increase in revenue recognised under IFRS 15 for 

implementation fees for existing customers, due to the revenue deferral 

requirements of the accounting standard following contract renewals. 
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Following the lifting of the majority of lockdown measures across the UK, the Group 

began to see a normalisation within its Food & Beverage and Non-Grocery revenue 

in H2 FY21, previously accounting for approximately 10% of Group revenue, and this 

trend continued throughout the period. New wins in the period included Halfords 

Group plc for customer engagement with a targeted launch to take place in March 

2022. A number of significant customer contracts moved into the transactional 

phase during the period, including Woolworths in Australia, Staples US Retail and 

Virgin Red, and several long-standing customers extended their use of the AIR 

platform, including Asda, with the trial of a new loyalty programme, Asda Rewards 

and Pret a Manger with the expansion of the coffee subscription service into France 

and the U.S., as well as the launch of a trial loyalty scheme, Pret Perks. 

 

Asset Management/Investing/Trading 

I. PensionBee Group (PBEE.L) 

 

Source: Alpha Terminal. Chart since listing in April 2021 on the Main market.  

 

PensionBee is a leading online pension provider, enabling customers to manage their 

savings through its unique combination of smart technology and dedicated customer 

service. It has grown rapidly by helping consumers to solve the challenges they face 

when it comes to locating, combining and managing their pension savings. 

PensionBee counts 172,000 Active Customers from 18-80 years of age with £2.6bn 

in Assets under Administration as at 31 December 2021. Its range of pension plans 
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are tailored to its customers and are managed by some of the world's largest money 

managers including BlackRock, HSBC, Legal & General and State Street Global 

Advisors. 

PensionBee uses its proprietary technology and Open APIs to allow customers to 

manage their pension easily, view their live balance, and with the help of a smart 

calculator to plan their savings, make contributions and withdrawals online, all with 

transparency on fees. 

Having listed in April 2021, raising £49m in new money and £4.5m of a secondary 

sell down, PensionBee published a FY December 2021 trading update on 20 January, 

reporting revenue growth of 103% year on year to £13m (2020: £6m) ahead of 

guidance, with December Annual Run Rate Revenue of £16m. The Board remains 

confident in the continued growth opportunity for the Company and is pleased to 

re-iterate the medium-term financial guidance provided at the time of the IPO.  

In addition, due to increasing revenue visibility as customer numbers continue to 

grow, the Board  announced additional short-term guidance for FY2022. The 

Company is expected to generate in excess of £20m of revenue for FY2022. 

 

II. Plus500 (PLUS.L) 

 

Source: Alpha Terminal. Five year chart. Main market listed.  

Plus500 is a global multi-asset fintech group operating technology-based trading 

platforms. Plus500 offers customers a range of trading products, including Contracts 
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for Difference (CFDs) and share dealing, as well as futures and options on futures in 

the US. 

The Group retains operating licenses and is regulated in the United Kingdom, 

Australia, Cyprus, Israel, New Zealand, South Africa, Singapore and the Seychelles 

and through its CFDs product portfolio, offers more than 2,500 different underlying 

global financial instruments, comprising equities, indices, commodities, options, 

ETFs, foreign exchange and cryptocurrencies. Customers of the Group can trade 

CFDs in more than fifty countries and in thirty languages.  

On 10 January,  the Company updated that FY December 2021 had been ahead of 

market expectations. FY 2021 revenue was approximately $718m (Q4 2021: 

approximately $160m), supported by Customer Income, a key underlying growth 

metric for the Group, of approximately $702m (Q4 2021 approximately $166m). This 

exceptional Customer Income performance was driven by a consistently elevated 

level of customer trading activity throughout the year. Customer Trading 

Performance for FY 2021 was approximately $16m (Q4 2021 approximately $6m), 

with the Company continuing to expect that the contribution from Customer Trading 

Performance will be broadly neutral over time.   

The Group aims to continue to invest in future growth, through further organic 

investment and by actively targeting additional acquisitions. The strategic progress 

made in FY 2021 was primarily driven by on-going investment in Plus500's market-

leading proprietary CFD technology platform and its US acquisitions of Cunningham 

Commodities LLC., a regulated Futures Commission Merchant, and Cunningham 

Trading Systems LLC., a technology trading platform provider, which established the 

Group's position in the futures and options on futures markets in the US. In addition, 

the Group successfully launched an organically-developed share dealing platform, 

'Plus500 Invest', which will be rolled out on more platforms and in additional target 

markets in the upcoming months. 
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III. Fintel (FNTL.L) 

 

Source: Alpha Terminal. Chart since its IPO in April 2018. Aim quoted. 

The fintech and support services business, combines a large provider of intermediary 

business support, SimplyBiz, and a leading research, ratings, and Fintech business, 

Defaqto. The Intermediary Services division provides technology, compliance, and 

regulatory support to thousands of intermediary businesses through a 

comprehensive membership model. Members include directly authorised IFAs, 

directly authorised mortgage advisers and wealth managers. The Fintech and 

Research division comprises Defaqto which provides market leading software, 

financial information and product research to product providers and intermediaries. 

Defaqto also provides product ratings to help consumers compare products and buy 

with confidence. In December 2021, Fintel announced a major distribution 

partnership spanning Aviva and Aviva Investors in a multi-year agreement for its new 

Distribution as a service (Daas) solution. 

The solution, launched earlier this year, is a subscription-based service that includes 

research, data, product design and targeted distribution, enabling product providers 

to develop and distribute highly targeted propositions, whilst also increasing the 

effectiveness of their distribution through targeted data sets. 

As part of the collaboration, Aviva Investors will launch a new sustainable retirement 

solution, answering the regulatory call for downside protection in retirement. The 

solution has been developed in partnership with Fintel, optimally aligning product 

design to Defaqto's income drawdown tool and ESG specifications. 
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Fintel's SimplyBiz members firms will also benefit from the multi-year partnership 

with enhanced product inventory and streamlined access to information and 

resources from across Aviva and Aviva Investors, whilst consumers will receive 

better targeted products that meet their evolving needs. 

For the year ending 31 December, Fintel is expecting total revenue growth, 

marginally ahead of expectations, up £2.9m to £63.9m (2020: 61.0m) and core 

revenue growth up c.5% to £52.2m (2020: £49.8m). With the benefit of important 

levels of recurring income from SaaS and Subscriptions, combined with the strong 

customer base and positive market dynamics, Fintel is confident of delivering future 

earnings growth and continued strategic progress. 

RegTech/Risk 

I. KRM 22 (KRM.L) 

Source: Alpha Terminal. Chart since listing in April 2018. 
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Through its investments and the Global Risk Platform, KRM22 helps capital market 

companies reduce the cost and complexity of risk management.  The Global Risk 

Platform provides applications to help address firms' market, compliance, 

operations and technology risk challenges and to manage their entire enterprise risk 

profile. Capital markets companies' partner with KRM22 to optimise risk 

management systems and processes, improving profitability and expanding 

opportunities to increase portfolio returns by leveraging risk as alpha. 

Trading in the second half of FY 2021 was  similar to that seen in the first half and is 

expected to deliver similar revenue and Adjusted EBITDA, which is lower than 

expectations.  Accordingly, the Board expects to achieve revenue of £4.3m, ARR of 

no less than £4.0m and Adjusted EBITDA loss of £0.6m for the full year.  The 

Company has suffered from the pausing of a significant tier one bank agreement that 

was expected to be signed in FY 2021 as the contract was fully agreed, but not signed 

however this contract is now not expected before FY 2023.   

Despite this, the sales pipeline remains strong, and with the proposed TT (Trading 

Technologies) distribution agreement, FY 2022 forecasts remain positive and the 

Company expects growth on FY 2021. 

Trading Technologies, a global provider of high-performance professional trading 

software, infrastructure and data solutions has recently invested £4.7m in KRM22. 

In addition, TT has entered into a distribution agreement to market and distribute 

KRM22 risk management products. The products will leverage TT’s Software-as-a-

Service (SaaS) platform ecosystem and significantly expand the firm’s risk 

management offering. The initial integrated risk service offering is anticipated to 

address pre-trade risk and will be available for TT clients to use in March 2022, with 

details to be announced. The investment and distribution agreement represent the 

first stage of cooperation between TT and KRM22. 
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II. Anemoi International (AMOI.L) 

 

 

Source: Alpha Terminal. Chart since listing in October 2020 on the Main market. 

On 17 December 2021, Anemoi completed the reverse acquisition of id4 and was 

readmitted to the Standard Segment of the London Stock Exchange. id4 is specialised 

in the provision of digital Customer Lifecycle Management solutions for financial and 

non-financial institutions, with solutions that help institutions to on-board clients 

digitally in an increasingly complex regulatory environment, whilst concurrently 

delivering a client user-friendly experience.  

id4's Anti Money Laundering (AML) and Know Your Client (KYC) software products 

are specifically designed for use by small and medium sized regulated financial 

intermediaries, such as brokers, IFAs, independent asset managers, private banks, 

business process outsourcers, insurance companies, law firms and trust companies. 

In 2021, id4 received the Most Innovative Fintech Solution award at the 

WealthBriefing Swiss Awards. In the six months to June 2021, id4 had turnover of 

£65k vs £43k for all of 2020. 
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Banking 

 

I. Tintra (TNT.L) 

 

Source: Alpha Terminal. Five year chart. AIM quoted.  

Tintra is building banking and infrastructure technology systems that are focused on 

frontier and emerging markets, which it believes are underserved by today's 

environment. Tintra is creating an open, integrated banking capability that will 

provide software as a service (SaaS) to its clients sitting on its own global banking 

platform, using scalable infrastructure and application programming interface (API) 

innovation.  

Tintra has entered into a JV with London-based Time Machine Capital 2 Limited 

(TMC2), a specialised AI investment and research business focused on applied AI in 

the financial services markets and its affiliate, the award-winning Fintech, Finsensr 

Limited. Under the JV, Tintra and TMC2 will develop within Finsensr, an international 

financial payments system based on the proprietary AI technology held by 

Finsensr.  It is anticipated that Finsensr will be consolidated as a subsidiary in Tintra's 

group accounts.  Finsensr is currently a start-up which holds intellectual property 

that has not to date undertaken any commercial activity or generated any profits or 

losses.   
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Tintra is raising US$10m to US$15m in an ongoing funding round. It is the Board's 

intention that the Funding Round will be closed at a premium to other transactions 

completed during 2021. On 10 January, Tintra announced that it had agreed the first 

subscriptions under the current funding round, raising a total of US$3m at 504p. 

Under the Subscriptions, the investors will receive two warrants to subscribe for new 

Ordinary Shares at an exercise price of fifty pence per Ordinary Share for a period of 

five years, conditional on either the market capitalisation of the Company exceeding 

US$250m for a period of three consecutive trading days or a future funding round 

being concluded with a post-money valuation of US$250m. 

 

II. Trufin (TRU.L) 

 

Source: Alpha Terminal. Chart since its IPO in February 2018. Quoted on AIM.  

TruFin plc is the holding company for an operating group of companies that are niche 

lenders and early payment providers. TruFin Group combines the benefits of both 

the traditional relationship banking model and developments in the fintech sector. 

The Company has four trading divisions.  

Oxygen Finance is a leading provider of early payment systems to the public and 

private sector both in the UK and internationally. Satago Financial Solutions is a 

provider of working capital finance and technology solutions to SMEs. Vertus Capital 

is a provider of bespoke business loans to enable succession between independently 

minded financial advice firms in the UK. PlayStack Limited provides publishing and 

financing services to the mobile game and console sector. 
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Both Vertus Capital and Oxygen Finance have recently reached profitability. 

Meanwhile on 10 December 2021, Trufin announced that Satago had broadened its 

relationship with Lloyds Bank plc and extended its commercial pilot. As part of the 

continued partnership, additional functionality within Satago is now being evaluated 

by Lloyds Bank as part of a broader remit within the commercial banking offering. 

TruFin is also pleased to announce that Satago has completed its integration with 

Business Finance Assistant (the Bank's proprietary Accounting Software Solution) for 

Business Banking customers. This integration will broaden the digitised functionality 

offered to the Bank's Business Banking customers, providing seamless access to 

working capital. As a result of the extended scope of the initiative, the commercial 

pilot phase will continue into early 2022. 
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What’s next for fintech? 

According to Dealroom, a provider of data and intelligence on startups and tech 

ecosystems., the UK hosts almost 4,000 fintechs that have disrupted traditional 

financial services. Not all of them will go on to flourish and a far smaller proportion 

will find their way to the Equity markets. However the UK continues to be a fertile 

venue for developers of financial technology who wish to enjoy the benefits of a 

listing. Recent changes to the listing regime may see the UK’s position strengthen 

too as we see seasoned dealmakers lining up Special Purpose Acquisition Vehicles to 

bring companies to market, such as Hiro Metaverse Acquisitions I S.A. which listed 

this week raising a war chest of up to £115m.  

Founded by Luke Alvarez, Sir Ian Livingstone CBE, and Cherry Freeman, three senior 

leaders with an established track record of entrepreneurship and investment in the 

video gaming, digital sports and technology sectors, Hiro Capital invests in high-

growth video games, esports, interactive streaming, gamified fitness and metaverse 

technology innovators. The founding team has an established track record of 

entrepreneurship and investment across video gaming, software and technology, 

having collectively co-founded and invested in over $9bn worth of companies in 

these sectors, from start-ups to IPO in London and New York. 

Whilst this is not specifically a fintech play, the concept of the metaverse, which blurs 

the boundaries between the physical and digital worlds will no doubt provide 

opportunities and challenges for the fintech world. How do I Identify an avatar? How 

does one fund the purchase of ‘virtual real estate’ in the metaverse? Do I pay for it 

in traditional or ‘fiat’ currency , or will my bitcoins and/or other cryptocurrency/NFT 

be accepted?  

We have largely avoided blockchain in this document preferring to focus on 

companies that enhance, rather than reinvent financial services, but this is 

something we may take a closer look at in another deep dive.  

Harking back to our fintech piece of some seven years ago (see page 43) we can see 

that performances have been mixed. The ones that have prospered are grouped 

about the basic building blocks of digital transactions, payments and identification. 

However, even in these areas, there have been failures.  
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As ever the key to stock picking revolves around identifying viable business models. 

Being disruptive in itself is not the key to a successful business. Incumbents will dig 

in hard to protect their market shares but if you rattle their cages enough  and  

business starts to move your way, they might buy you. Customer acquisition and 

retention are the lifeblood of any business and whilst reaching people on a mobile 

device may be easier than on the high street, engaging with them may not be.  

The point of disruption is to make business easier and cheaper, and whilst corporates 

may need to spend big to gain a seat at the table, there eventually comes a point 

where margin advantages should start to become apparent, when compared to 

established providers. This ties into our view that growth has a price cap and we are 

seeing a notable downward reset of valuation expectations for IPOs both in the UK 

and the US.  

No discussion of eBusiness of any kind is complete without at least a nod towards 

data and artificial intelligence. As more business moves digital and different 

platforms and organisations become increasingly interconnected, the amount of 

data points being produced are growing exponentially and the event of open 

banking should enable marketeers and product designers to establish a more 

complete picture of a company’s users. Combined with artificial intelligence, this can 

enable better execution and product performance but also the creation of new 

products that meet customer needs.  

Technology also has the potential to bring products such as savings, loans and life 

insurance to a wider range of demographics that have previously faced high barriers 

to access, particularly in emerging markets.  

We also expect to see an increasing adoption of automation which can again make 

business quicker and lower cost, but at the risk of depersonalising financial services 

and further eroding brand value. We have touched upon certain financial verticals 

which we believe are ripe for further disruption such as Lendtech, RegTech and Asset 

Management, but there are a host of sub sectors which are starting to benefit from 

the disintermediation efficiency and further reach that technology can bring such as 

insurance and real estate. 
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What happened to Hybridan’s Fintech Mice of October 2015? 

Source: Alpha Terminal 
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Disclaimer for all companies mentioned except for TMT Investments PLC  

This document, which does not constitute research, has been issued by Hybridan LLP for information purposes only and should 

not be construed in any circumstances as an offer to sell or solicitation of any offer to buy any security or other financial instrument, 

nor shall it, or the fact of its distribution, form the basis of, or be relied upon in connection with, any contract relating to any such 

action. This document has no regard for the specific investment objectives, financial situation or needs of any specific person or 

entity and is not a personal recommendation to any such person or entity. Recipients should reach an individual investment 

decision, based upon their respective financial objectives and financial resources and, if any doubt, should seek advice from an 

investment advisor. 

 

The information contained in this document is based on materials and sources that are believed to be reliable; however, such 

information has not been independently verified and therefore it is not possible to confirm such information as being accurate. 

This document is not intended to be a complete statement or summary of any securities, markets, reports, or developments 

referred to herein. No representation or warranty, either express or implied, is made or accepted by Hybridan LLP, its members, 

officers, employees, agents, or associated undertakings in relation to the accuracy, completeness or reliability of the information 

contained in this document, nor should it be relied upon as such. 

 

The content of this document includes market commentary and other information which we have prepared in relation to companies 

referred to in this document 

 

The provision of this document to you constitutes a minor non-monetary benefit which is capable of enhancing the quality of 

service provided by Hybridan LLP and which is of a scale and nature which could not be judged to impair the duty of Hybridan 

LLP to act in the best interest of its client falling within article 24(7)(b) of the UK retained version of Regulation 600/2014/EU 

(MIFID II Regulation). 

 

This document has been prepared by Derren Nathan, an employee of Hybridan LLP. 

 

* Denotes a corporate client of Hybridan LLP.  The content of this document includes market commentary and other information 

which we have prepared in relation to companies referred to in this document. *These includes the following broking clients of 

Hybridan LLP:  

TMT Investments plc  
 

Any and all opinions expressed are current as of the date appearing on this face of this document only. Any and all opinions 

expressed are subject to change without notice and Hybridan LLP is under no obligation to update the information contained 

herein. To the fullest extent permitted by law, none of Hybridan LLP, its members, officers, employees, agents, or associated 

undertakings shall have any liability whatsoever for any direct or indirect or consequential loss or damage (including lost profits) 

arising in any way from use of all or any part of the information in this document. 

 

This document should not be relied upon as being an independent or impartial view of the subject matter and, for the avoidance 

of doubt, constitutes non-independent research (as such term is defined in the Financial Conduct Authority's Conduct of 

Business Sourcebook to reflect the requirements of the UK retained version of MIFID II Regulation and Directive 2014/65/EU 

(known as MIFID II)). The individuals who prepared this document may be interested in shares in the company concerned and/or 

other companies within its sector, may be involved in providing other financial services to the company or companies referenced 

in this document or to other companies who might be said to be competitors of the company or companies referenced in this 

document. As a result both Hybridan LLP and the individual members, officers and/or employees who prepared this document 

may have responsibilities that conflict with the interests of the persons who receive this document. Hybridan LLP and/or connected 

persons may, from time to time, have positions in, make a market in and/or effect transactions in any investment or related 

investment mentioned herein and may provide financial services to the issuers of such investments. 

 

In the United Kingdom, this document is directed at and is for distribution only to persons who (i) fall within article 19(5) (persons 
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who have professional experience in matters relating to investments) or article 49(2) (a) to (d) (high net worth companies, 

unincorporated associations, etc.) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (SI 

2005/1529) (as amended) or (ii) persons who are each a professional client or eligible counterparty (as those terms are 

defined in the Financial Conduct Authority's Conduct of Business Sourcebook) of Hybridan LLP (all such persons referred to in 

(i) and (ii) together being referred to as relevant persons). This document must not be acted on or relied up on by persons who 

are not relevant persons. For the purposes of clarity, this document is not intended for and should not be relied upon by any 

person who would be classified as a retail client under the Financial Conduct Authority's Conduct of Business Sourcebook. 

 

Neither this document, nor any copy of part thereof may be distributed in any other jurisdictions where its distribution may be 

restricted by law and persons into whose possession this document comes should inform themselves about, and observe, any 

such restrictions. Distribution of this report in any such other jurisdictions may constitute a violation of territorial and/or extra-

territorial securities laws, whether in the United Kingdom, the United States, or any other jurisdiction in any part of the world. 

 

Where possible this document is made available to all relevant recipients at the same time. Dissemination of research by Hybridan 

LLP is monitored to ensure that it is only provided to relevant persons. Research prepared by Hybridan LLP is not intended to be 

received and/or used by any person who is a retail client. 

 

Hybridan LLP and/or its associated undertakings may from time-to-time provide investment advice or other services to, or solicit 

such business from, any of the companies referred to in this document. Accordingly, information may be available to Hybridan 

LLP that is not reflected in this material and Hybridan LLP may have acted upon or used the information prior to or immediately 

following its publication. In addition, Hybridan LLP, the members, officers and/or employees thereof and/or any connected 

persons may have an interest in the securities, warrants, futures, options, derivatives, or other financial instrument of any of the 

companies referred to in this document and may from time-to-time add or dispose of such interests.  

 

This document may not be copied, redistributed, resent, forwarded, disclosed, or duplicated in any form or by any means, whether 

in whole or in part other than with the prior written consent of Hybridan LLP. 

 

MIFID II status of Hybridan LLP research  

The cost of production of our corporate research is met by retainers from our corporate broking clients. In addition, from time to 

time we issue further communications as market commentary (such as our daily newsletter, Small Cap Feast), which we consider 

to constitute a minor non-monetary benefit which is capable of enhancing the quality of service provided by Hybridan LLP and 

which is of a scale and nature which could not be judged to impair the duty of Hybridan LLP to act in the best interest of its client 

falling within article 24(7)(b) of the UK retained version of MIFID II Regulation. 

 

Hybridan LLP is a limited liability partnership registered in England and Wales, registered number OC325178, and is authorised 

and regulated by the Financial Conduct Authority and is a member of the London Stock Exchange. Any reference to a partner in 

relation to Hybridan LLP is to a member of Hybridan LLP or an employee with equivalent standing and qualifications. A list of the 

members of Hybridan LLP is available for inspection at the registered office, 2 Jardine House, The Harrovian Business Village, 

Bessborough Road, Harrow, Middlesex HA1 3EX. 

 

If you would like to unsubscribe, please email enquiries@hybridan.com with “unsubscribe me”. 

 
  

mailto:enquiries@hybridan.com
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Research Disclaimer for TMT Investments PLC 

This document should not be relied upon as being an impartial or objective assessment of the subject matter and does not constitute investment 

research for the purposes of the Conduct of Business Sourcebook ("COBS") issued by the Financial Conduct Authority ("FCA") to reflect the 
requirements of the UK retained version of Regulation 600/2014/EU (the “MIFID II Regulation”) and the UK retained version of Directive 

2014/65/EU (the “MIFID II Directive”) and all rules made in connection therewith (together, known as “MIFID II”). The individuals who 
prepared this document may be interested in shares in the company concerned and/or other companies within its sector. As a consequence, the 
research (a) has not been prepared in accordance with legal requirements designed to promote the independence of investment research under 

MIFID II; and (b) is not subject to any prohibition on dealing ahead of the dissemination of investment research (although Hybridan does impose 
restrictions on personal account dealing in the run up to publishing research as set out in our Conflicts of Interest Policy). 

 
Hybridan LLP is involved in providing other financial services to the Company which is the subject of this document (“the Company”) and, 

as a result, Hybridan LLP may have responsibilities to the Company which conflict with the interests of the persons who receive this document. 

This document has been issued by Hybridan LLP for information purposes only and should not be construed in any circumstances as an offer 

to sell or solicitation of any offer to buy any security or other financial instrument, nor shall it, or the fact of its distribution, form the basis of, or 

be relied upon in connection with, any contract relating to such action. This document has no regard for the specific investment objectives, financial 

situation or needs of any specific entity. Hybridan LLP and/or connected persons may, from time to time, effect transactions in any investment or 

related investment mentioned herein and may provide financial services to the issuers of such investments. The information contained herein is 

based on materials and sources that we believe to be reliable, however, Hybridan LLP makes no representation or warranty, either express or 

implied, in relation to the accuracy, completeness or reliability of the information contained herein. Opinions expressed are our current opinions as 

of the date appearing on this material only. Any opinions expressed are subject to change without notice and Hybridan LLP is under no obligation 

to update the information contained herein. None of Hybridan LLP, its affiliates or employees shall have any liability whatsoever for any indirect or 

consequential loss or damage arising from any use of this document. 

In the United Kingdom, this report is directed at and is for distribution only to persons who (i) fall within article 19(1) (persons who have professional 

experience in matters relating to investments) or article 49(2) (a) to (d) (high net worth companies, unincorporated associations, etc) of the 

Financial Services and Markets Act 2000 (Financial Promotions) Order 2005 (SI 2005/1529) (as amended) or (ii) persons who are each a 

professional client or eligible counterparty (as those terms are defined in COBS (issued by the FCA) of Hybridan LLP (all such persons together 

being referred to as "relevant persons"). This report must not be acted on or relied upon by persons in the United Kingdom who are not relevant 

persons. 

Neither this report, nor any copy or part thereof may be distributed in any other jurisdictions where its distribution may be restricted by law and 

persons into whose possession this report comes should inform him or herself about and observe any such restrictions. Distribution of this report 

in any such other jurisdictions may constitute a violation of securities laws in the United Kingdom, the United States (or any part thereof) or any 

other jurisdiction in any other part of the world. 

Investments in general involve some degree of risk, including the risk of capital loss. The services, securities and investments discussed in this 

document may not be available to or suitable for all investors. Investors should make their own investment decisions based upon their own financial 

objectives and financial resources and, if in any doubt, should seek advice from an investment advisor. Past performance is not necessarily a guide 

to future performance and an investor may not get back the amount originally invested. Where investment is made in currencies other than the 

investor’s base currency, movements in exchange rates will have an effect on the value, either favourable or unfavourable. Levels and bases for 

taxation may change. When Hybridan LLP comments on AIM or NEX Exchange shares investors should be aware that because the rules for those 

markets are less demanding than the Official List of the London Stock Exchange the risks are higher. Furthermore, the marketability of these shares 

is often restricted. 

Hybridan LLP and/or its associated companies may from time-to-time provide investment advice or other services to, or solicit such business from, 

any of the companies referred to in this document. Accordingly, information may be available to Hybridan LLP that is not reflected in this material 

and Hybridan LLP may have acted upon or used the information prior to or immediately following its publication. In addition, Hybridan LLP, the 

partners, directors, and employees thereof and/or any connected persons may have an interest in the securities, warrants, futures, options, 

derivatives, or other financial instrument of any of the companies referred to in this document and may from time-to-time add or dispose of such 

interests. Neither the whole nor any part of this material may be duplicated in any form or by any means. Neither should any of this material be 

redistributed or disclosed to anyone without the prior consent of Hybridan LLP. 

Hybridan LLP is authorised and regulated by the FCA and is a member of the London Stock Exchange. 

Dissemination of Research: Reports are made available to all relevant recipients at the same time. Issuers may, in certain circumstances, be 

permitted to review investment analysts’ investment research prior to publication for review of factual accuracy only. Investment research prepared 

and disseminated by Hybridan LLP is monitored to ensure that it is only provided to relevant persons. Research prepared by Hybridan LLP is not 

intended to be received and/or used by any person who is categorised as a retail client under COBS. 

Hybridan LLP 

1 Poultry, London, EC2R 8EJ 

Email: research@hybridan.com 

www.hybridan.com 

 

http://www.hybridan.com/
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Research Disclosures for TMT Investments PLC 

Investment analyst certification: 

All research is issued under the regulatory oversight of Hybridan LLP. Each investment analyst of Hybridan LLP whose name 

appears as the author of this research hereby certifies that the opinions expressed in such research accurately reflect the 

investment analyst’s personal and objective views about any and all of the companies or the Company discussed herein that are 

within such investment analyst’s coverage universe. 

The investment analyst who is responsible for the preparation of this research is Derren Nathan, who is an employee of 

Hybridan.  

1. In the past 12 months, Hybridan LLP has had corporate finance mandates as broker or managed or co-managed a 

public offering of the Company’s securities or received compensation for corporate finance services from the Company. 

2. Hybridan LLP may receive compensation for corporate finance services from this Company in the next twelve months. 

3. Hybridan LLP acts as broker to the Company. 

4.  Hybridan may provide investment banking services to the Company and in that capacity may have received confidential 

 information relevant to the securities mentioned in this research report which is not known to the researcher who has 

 compiled this research report. 

Hybridan, its partners, officers or employees or any connected persons may at the time of publication have an interest in the 

equity of the Company through the holding of warrants, securities, futures, options, derivatives, and any other financial 

instrument of any of the companies referred to in this document. Hybridan at the time of publication currently has no interest of 

this nature in the Company discussed herein. If exercised such interest would not be required to be notified as it would comprise 

less than 3% of the Company’s issued share capital. Hybridan reserves the right to increase or dispose of this interest and/or the 

underlying shares resulting from exercise, without further notice. Any disposal or acquisition of warrants or shares will be 

undertaken under the FCA Disclosure Guidance and Transparency Rules Sourcebook. 

No Research recommendations: 

In line with our conflicts of interest policy Hybridan LLP does not produce recommendations or publish target prices on companies 

who are corporate clients of Hybridan LLP. 

MIFID II status of Hybridan LLP research: 

The cost of production of our corporate research is met by retainers from our corporate broking clients. In addition, from time 

to time we issue further communications as market commentary (such as our daily newsletter), which we consider to constitute 

a minor non-monetary benefit which is capable of enhancing the quality of service provided by Hybridan LLP and which is of a 

scale and nature which could not be judged to impair the duty of Hybridan LLP to act in the best interest of its client falling within 

article 24(7)(b) of the MIFID II Regulation. 

Niall Pearson an employee of Hybridan LLP, is a shareholder TMT Investments PLC, a corporate client of Hybridan LLP 

mentioned in this report. 

 


